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Announcing One Client for the public cloud –
secure pull-print without on-site hardware


Copenhagen, 5 December 2019 – Print management software company One Q has announced the availability of One Client, a new and innovative line of printer clients developed specifically to work with the One Q print management solution in a public cloud. 

One Client enables users to enjoy secure pull-print without the need for local servers or any other hardware, or even the VPN connection which would be required for a private cloud. The clients are also designed to work directly with One Q’s patented One Driver, which slashed service time to the minimum.

The One Client range will support MFPs from all major printer manufacturers, permitting the same print management solution to operate across an entire multi-brand, multi-site fleet. Since all One Client clients use the same One Q interface, regardless of the manufacturer or model, users can enjoy a simple and seamless experience across a sizeable multi-brand environment.  This consistent end-to-end experience extends from pressing ‘print’ all the way through to collecting the documents from the MFP. 

[bookmark: _Hlk26507173]Initially, One Client will include support for HP WorkPath, Ricoh Android, Kyocera, Samsung and Epson. In December 2019, support will follow for all HP FutureSmart devices and additional brands after that. 

The development focus for One Client has included a new and enhanced software architecture, making it one of the most robust software client set-ups on the market today. One Q has also concentrated on ease of deployment (reducing the time required for installation) and a significantly enhanced user experience and interface.
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Information for editors
One Q is a Danish print management software company with global reach. Established in 2004, its products are designed primarily for enterprise customers, sold through OEMs and value-added distribution partnerships in Europe, the Middle East and the Americas. In the past year, the company has grown the size of its team outside Denmark by 50% and doubled its business volume in that time. 
